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COBPEMEHHBIE TEHJEHLIUU PA3BUTHS PUTEIJIA
HA POCCHIICKOM PBIHKE (FMCG CET'MEHT)

@yHIaMEHTAIbHBIA IPUHLHAI CTPATETUYECKOTO MOJAXO0AA B PO3HUYHOU TOp-
rOBJIE COCTOHUT B TOM, YTO PO3HMYHBIN Mpojasel (pureisep), padoTas B MOCTOSHHO
MEHSIOLIENCS Cpenie, TOJDKEH CBOEBPEMEHHO YUYHMTBIBATH U3MEHEHMs], IPUCIIOCA0IH-
BaThCsl K HUM, HE3aBUCHMO OT TOr'O IMO3UTHBHBIE OHU WJIM HEraTHBHBIE. B ycnoBusix
KpHU3Hca IpeArnpuHIMaTeIsIM HEOOX0AMMO NPOaHATU3UPOBATh OCHOBHBIE TEHICHIIMH
pa3BUTHS, pa3padOTaTh CTPATETMIO BBIXO/Ia U3 KPU3HCA, ONPEIEIUTh OCHOBHBIE PHUC-
Ki. B 1aHHON cTaThe mpoaHaIM3MpOBaHA CHUTyallWs, CJIOKUBILIASACS B PO3HUYHOU
TOproBiie (puTeilsie), BBIABIECHB OCHOBHbIE TpeHIbl pa3Butus cereBoro FMCG-
puTeilsia, MNPENJOKEHO MCMIOJIb30BAaHUE COBPEMEHHBIX TEXHOJOruil  Ou3Hec-
MOJIETTUPOBAHUS IpU pa3pabOTKe cTpaTeruil pa3BUTHSL.

Knrouesvle cnosa. Pozununslii peiHoK; puteid; ceteBoit FMCG-pureitn; kito-
YEBbIE TPEH/BI.
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O.A. Issakova

CURRENT TRENDS IN RETAIL DEVELOPMENT
ON THE RUSSIAN MARKET (FMCG SEGMENT)

The fundamental principle of the strategic approach in the retail trade is that
the retailer (retailer), working in a constantly changing Wednesday, has to take into
account the changes, adapt to them, regardless of whether they are positive or nega-
tive. In times of crisis entrepreneurs need to analyze major trends, develop an exit
strategy from the crisis, to identify the main risks. This article analysed the situation
in the retail trade (retail), identifies the main trends in FMCG-retail network, suggest-
ed that the use of modern technologies for business simulation to formulate develop-
ment strategies.

Keywords. Retail; FMCG retail network; key trends.

AKTyaJIbHOCTb TEMbI COCTOMT B YCHJIICHHOM PAaCCMOTPEHHWHM W MU3YYEHUH TEH-
JNEHIUN pa3BUTHs POZHUYHOW TOProBiM (pUTeiisia), KOTOpoe HEOOXOAUMO ISl MpH-
HATUA cTpaTernueckux pemenuit. B 2014-2017 rr. B Poccun naOmrogarotcsi Hera-
THUBHBIEC TOCJIEACTBUS IKOHOMHYECKOTO KPU3MCA, KOTOPBIA MOBIUSAI Ha NPHUOBUIb
OOJIBIIMHCTBA MPEANPHUATHH M CHU3WI TOKYNAaTEeIbHYI0 CHOCOOHOCTH HacCeJICHUS.
Curyanuro Ha pbIHKE HEJIb3Sl Ha3BaTh KPUTUYHOW, XOTS NPUCYTCTBYIOT KPYITHBIE I1€-
pUOIMYECKHE CKaUKU B 00beMax 000pOTOB pO3HWYHON Toprosiu. HecmoTps Ha kpu-
3UC, CI0KHYIO I'€OITOJIMTHYECKYIO U TEOIKOHOMUYECKYIO CUTYaLMI0, PO3HUYHAS TOP-
roBisi PO ocraercs BAXKHOM OTPacCibIO.

48



B HacTosimuii MOMEHT KpOMe TepMHUHA «PO3HUYHASI TOPTOBJISH YACTO BCTpE-
YaeTcsl TEPMUH «PUTEHI», KOTOPBIA B HEKOTOPHIX UCTOYHUKAX OTIMYAIOT OT OObIY-
HOM PO3HUYHOW TOPTOBIIM 10 TOMY IIPU3HAKY, YTO 3TO HE MPOCTO PO3HUIIA, & PO3HU-
112, OPUEHTUPOBAHHAsI HA MAaCCOBOT'O MOKYIATEIIs.

PuteiinioM npuHATO HAa3bIBATh POZHUYHYIO TOPTOBIIO, B OCHOBE KOTOPOH JICKUT
IUKIMYHBINA MpOIlecC MEePenpoiaku ToBapa, MPUOOPETEHHOTO ONTOM y MTPOU3BOIUTE-
Jel ¥ mepenpojiaxa €ro KOHEYHbIM PO3HUYHBIM MOTPEOUTEIsIM. DTa MUKINYHOCTH
(«mepeckas» — aHIJI.) MCHOJB3YETCS B AKOHOMHYECKOM MEKIYHAPOIHOM 000pOTE KaK
«puterm». Kak oTMedaroT sKcrepThl B 007acTH po3HHYHOK ToproBimu b. bepman u
JIx.P. OBaHC B CcBoeM HccleIoBaHUN «PO3HWYHAs TOProBis: CTpaTerHYeCKuil IMoJI-
X0» «po3Hu4Has Toprosis (retailing) — ato mociemHuii sTan nporecca pacmpeese-
Hus. B otnnune ot po3HnyHOM, ontoBas Toprosis (Wholesaling) — sto mpoMexyTou-
HBII 3Tal Mmporecca pacipeIeieHus, KOTria TOBaphl M YCIYTH MPOJIAIOTCS HE KOHCUHOMY
norpedutento, a ¢pupmam-kiarentam» [1]. Hanbonee 3HaUMMBIM CErMEHTOM pUTEiia
spisiercss FMCG-cerMeHT — ObICTpO 000paurBaEeMbIX MMOTPEOUTEITHCKIX TOBAPOB.

Poinok po3nuyHoii Toprosiu (pureiina) B Poccuu, naunnas ¢ 2015 r., nepexu-
BaeT cuiibHeliee najenue. VccnenoBanus, nposeneHubie skcriepramu PBK, mon-
TBEepXkKAaroT, uTo B 2016 r. 060poT po3HUYHOM ToproBiu B Poccuu (B peaibHOM BbI-
pakeHuu) cokpatuics Ha 4,8 % [2], npu 3TOM HanOoJIbIIee MaJCHUE 0TMEYaIoCh B
chepe FMCG: onexublil puteiin 3apukcuponan cHmkenue Ha 10 %, a 00yBHoI ynan
Ha 13 % [2] (puc. 1).
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Puc. 1. /lunamuka 000poTa pO3HHYHON TOPTOBIIM B PEATTBHOM BBIPAKCHUH
(B menax 2015 r.), 20062016 rr., TpaH p., %

MO>XHO BBIZICIUTh OCHOBHBIE TTPUYHUHBI, KOTOPHIC PUBEIN K CHUKEHUIO Tpa-
(¢rKa ¥ MPOTaX HA PHIHKE pUTEiIa:

1. ITpexxne Bcero, 3TO COKpaleHUe MOKyNnaTeIbCKONH CIIOCOOHOCTH HACEIICHUS.
Ecnu B 2013 r. noxoael Hacenenus Bbipocian Ha 4 %, o B 2014 u 2015 rr. npouso-
uo cHmwkenue Ha 0,7 m 4,0 %. Ilpu stom poct e Ha npoaykmnuio fashion-
WHYCTPUHU COCTaBUJI COOTBETCTBEHHO 4,7, 6,1 1 12,4 % (puc. 2).
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2. OgHOBpEMEHHO HAOJIIOAETCSl COKpAIleHHe MHBECTHUIIMOHHBIX MPOTPaMM Y
KPYMHBIX UTPOKOB B PUTEHI-UHAYCTPHUH, CBA3aHHOE ¢ (PMHAHCOBBIMU CIIOKHOCTSMU
(BpICOKHME OAHKOBCKHE CTABKHM) M COKPAIIIEHUEM CITPOCa.

3. [IpobGsieMbl ¢ UMIOPTO3aMEIIEHUEM MPOAYKIIMH, BBbI3BAHHBIE 3KOHOMHYE-
CKMMHM CaHKIIMSIMHU CO CTOPOHBI 3amana npoTuB Poccun. Tak, Mo JaHHBIM 3KCHIEPTOB,
«ok0J10 30 MEXIyHapOIHBIX puTeiiepoB B 2015 roay yuum ¢ pocCUMCKOT0 phIHKA U
vk 10 3apyOeKHBIX KOMITAHUH MPHIILIN Ha PHIHOK» [2].

CocTtosHMe 0aeXHOro purenna

2022 2002 Nagerse AaXOR08 HICeNeHMRA

1253 o j > +4% -0,7% -4% +3,1%
\ PoCcT yeH wa ogenay

+4,7% +6,1% +12,4%

Puc. 2. Cocrosinue onexxnoro puteitsia B Poccun

Kak oTBeT Ha kpu3ucHyto cutyaiuio, Ha peinke FMCG-puTteiina chopmupona-
JIMCh TE€HJICHIIMU, KOTOpble ycruBaroTcs B 2017 r.

Knroueswvie mpenowvl cemesoco FMCG-pumeitina:

1. KonndecTBeHHBbIE U KAU€CTBEHHBIC U3MEHEHUSI B aCCOPTUMEHTHOM MOJIUTH-
K€ Ha pbIHKE puTeiyia. B cTpykType mpojax MpocieXuBaeTcs YeTKas TCHACHIIUS Ha
YBEJIMUEHUE JIOJM POCCUMCKUX TOBAPOB MO CPABHEHUIO C UMIIOPTHBIMHU, MPU ITOM
MOKYTIATeJId MO3UTUTBHO OIEHUBAIOT COOCTBEHHBIE TOPTOBBIC MapPKHU.

2. I3MeHeHus B CTPYKType MUTPOKOB Ha PBIHKE pUTENJIA: yCUICHUE TO3WIIHMA
JTMCKAyHTEPOB U OJHOBPEMEHHAs AUBEepCUPUKAIINS TEATEIIBHOCTH KPYITHBIX CETEBBIX
UTPOKOB (TOBapHas, reorpaduyueckas).

3. 2016 rog MOKHO Ha3BaTh MPOPBHIBHBIM B cpepe MHHOBAIMOHHBIX TEXHOJIOTUI
B cdepe FashionRetail. ITpousomnuio ycuaeHHe MCHONBb30BaAHHE MHTEPHET TEXHOJIOTHIA
KaK KaHaja MpoJax, B pe3yJbTaTe 4ero MPAaKTUUYECKH BCE KPYIHBIE TOPrOBbIE CETH
COBMEIIAIOT O(JIaiiH TOPTOBJIIO C OHJIAKWH TOpropie (puc. 3). DKCIEpThl MPOrHO3HUPY-
10T, uto B 2017 T. Takke mMpoW30UIET MHTETpalny o(ailH- U OHJIAMH-PEKIIAMBIL: TIPO-
JIABIIBl CMOTYT OOIIATHCS C TMOKYMATESIME C TIOMOIIBEI0 SMS, OTHpaBiIeHHBIX MPSIMO U3
MOMCKOBOTO CEPBHCA, H3MEPUTH KOHBEPCHUIO 13 OHJIaiHA B oriaitH [4].
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YcuneHue ponu uHTepHera
KaK KaHana npoaax oaexabl

. T

ONPOWEHHLIX CUHTIOT NOKYNNM B MHTEPHETE
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Puc. 3. Ycunenue POJIH HHTCPHCTA KAaK KaHaJIa IIpOoAaK OICIKIbI

4. Cnenytromias TeHAEHIUsI, KoTopas copmupoBasiack B 2016 1., — cokpaiiie-
HUE BPEMEHM MOKYIKH 3a CYET MEPCOHAIM3AIMY PO, COKPALIEHUsI BPEMEHU J10-
CTaBKH, PEKJIAMBI.

5. N3meHenue ctpareruii pa3BuTHs, OPUEHTUPOBAHHBIX HA OMHUKAHAJIILHOCTh
(BO3MOKHOCTh O(IAiH-OCMOTpPa M OHJIAH-3aKa3a Ha MOHPABMBIIMICS TOBAp), HO
€CJIM KPYITHBIE CETH MOMEHSUIM CTPATErHI0 PAa3BUTHUSA, TO CPEIHUN U MEJIKUN OM3HEC
TOJILKO HaUYMHAET (POPMUPOBATH CBOM CTPATETUU B COOTBETCTBUU CO CJIOKUBIIUMCS
TPEH/IOM.

W3 nepeunst cnocoO0B coxpaHeHMs] NPUOBLILHOCTU MPEANPUSATHII B KpU3HC,
MpeiaraeMbIX IKCIepTamMu B chepe On3Heca M HayKU MbI BBIJICIWIA CO3JJaHUE THO-
KOW OM3HeC-MOeNu ISl pa3pabOTKU cTpaTeruu pa3BuTus B chepe pureitna. Cyie-
CTBYeT MHOXECTBO MOJelel, cxeM U 11abJoHOB, MpPUMEHSIEMbIX OH3HecC-
IJIAHUPOBAHMEM. JTO MPEXKAE BCErO0 OTHOCATCA K MEXIYHApPOJIHBIM CTaHJIapTam
ousHec-mianupoBanus. EBRR (pa3paboran EBponeiickuM 6aHKOM PEKOHCTPYKLIMH U
passutus); UNIDO (pa3pabotan opranuzanuei, MOJAepKUBAIONICH pa3BUTHE Pa3-
BuBaromuxcs crpal); TACIS (B pamkax mporpamMmMsl momomu EBpomneiickoro corosa
ctparam CHI'); KPMG (mpeniioskeHbl O THOMMEHHOW MEXKTyHApOIHOW KOMITAHUEH ).

B coBpeMeHHO! MpakTUKe NP pa3pabOTKe CTpaTEruii Bce yalle MOoJb3yITCs
MpOCTBIM U 3((PEKTUBHBIM CIIOCOOOM, KOTOPHIM MOJB3YIOTCS KaK KPYMHbIE KOMIIa-
Huu, Takue kak Google u IBM, Tak n HaunHaromuii OM3HEC — 3TO MOCTPOCHHS OM3-
HEC-MOJETIEN.

Jlis 6osee MOJHOTO M KA4eCTBEHHOI'O NMpECTaBlIeHUsl OHU3HEC-IIJIaHa HOBOTO
MpOEKTa, IMpeajaraercs MCIOJIb30BaTh METOJ MOCTPOCHHE Ou3HeC-MoAenu AJiek-
carapa OcrepBanbaepa [5]. «loktop OctepBanbaep 3apeKoMeHI0BaN ceOsl B Kade-
CTBE T'ypy, pa3paboTaB MHHOBAIlMOHHYIO MOJIEJb OW3HEC-TIPOLIECCOB HAa OCHOBE YET-
KOM MPAKTUYECKON METOMOJIOTUHU, TPOCTOM B MIPUMEHEHUU U JUISL KOPIIOPALWN, U JIs1
Majoro Ou3Heca, U JJIsl cTapT-al MpPOeKTOB. PyKOBOAWTENM KOMMAHWN W Mpeanpu-
HUMAaTeJIu BCEr0 MUpa MPUMEHSIOT JaHHYI0 METOJIUKY, YTOObl YKPENUTh COOCTBEH-
HYI0 OM3HEC-MO/IENIb U IOCTUYh KOHKYPEHTHBIX IPEUMYIIECTBY [6].

Hcnonb3oBaHuE COBPEMEHHBIX TEXHOJOTHMH OU3HEC-MOJEIMPOBAHUS Ha POC-
CUHCKOM pPBIHKE PUTEIIIA MO3BOJUT €r0 YYaCTHHUKAM CBOEBPEMEHHO pearupoBaTh Ha
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M3MEHEHUS! PHIHOYHOW CPENbl C YYETOM CIIOKMBIIUXCS TEHISHIIMHA W (HOPMHPOBATH
HOBBIC 3(Q(EKTUBHBIC CTPATEruu pa3BuTH [7].
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